


Important Notice 

• This Presentation has been produced by TradeDoubler AB (the “Company”) and is furnished to you solely for your information.
• This document contains certain forward-looking statements relating to the business, financial performance and results of the 

Company and the industry in which it operates.   These statements are based on the Company’s current plans, estimates and 
projections, as well as its expectations of external conditions and events.  In particular the words 
“expect”, “anticipate”, “estimate”, “may”, “should”, “believe” and similar expressions are intended to identify forward-looking 
statements.  Forward-looking statements involve risks and uncertainties that could cause actual results to differ materially from those 
in the forward-looking statements. These include, but are not limited to: the level of consumer acceptance of existing and new and 
upgraded products and services; the growth of overall market demand for the Company’s products or for the affiliate industry in 
general; the Company’s ability to sustain and effectively manage its recent rapid growth; and the Company’s relationship with third 
party suppliers, and its ability to accurately forecast the volume and timing of sales.  Additional factors could cause future results to 
differ materially from those in the forward-looking statements.

• No representation or warranty (express or implied) is made as to, and reliance should be placed on, any information, including 
projections, estimates, targets and opinions, contained herein, and no liability whatsoever is accepted as to any errors, omissions or 
misstatements contained herein, and, accordingly, neither the Company nor any of its subsidiary undertakings or any officers or 
employees accepts any liability whatsoever arising directly or indirectly from the use of this document.

• You will be solely responsible for your own assessment of the market and the market position of the Company and that you will
conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the 
company’s business.

• This document does not constitute or form part of, and should not be constructed as, an offer or invitation to subscribe for or 
purchase any securities and neither this document nor anything contained herein shall form the basis of, or be relied on in 
connection, with any offer or commitment whatsoever.

• This Presentation speaks as of 31 December 2007. You should be aware that the Presentation has not been updated to reflect any 
changes to the affairs of the Company since that date.
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Agenda

1. Business Summary Q4 and Full Year - Will Cooper (CEO)

2. Q4 and Full Year 2007 Financial Results - Casper Seifert (CFO)

3. Q & A
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Financial Summary Q4 2007

• Revenues for the fourth quarter increased by 69,1 percent to 872,4 (515,8) MSEK.

• Gross Profit for the fourth quarter increased by 34,1 percent to 187,1 (139,6) MSEK.

• EBITDA for the fourth quarter increased by 17,2 percent to 73,8 (63,0) MSEK.

• Operating profit (EBIT) for the fourth quarter increased by 6,4 percent to 65,0 (61,1) MSEK.

• Net Profit for the fourth quarter decreased by 8,0 percent to 44,1 (47,9) MSEK.

• Reported earnings per share amounted to SEK 1,54 (1,68) SEK after dilution.

• The Board of Directors proposes to the Annual General Meeting a dividend of 2,75 (2,50) SEK 
per share amounting to approximately 79 MSEK. No extraordinary dividend is proposed, 0,00 
(2,50) SEK per share.
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Business Summary Q4 2007

•td Technology unit launch in Japan and release of the next evolution of the BidBuddy® search 

management tool relaunched as td Searchware 4. Integration into td Toolbox has started.

•Strong growth in European markets with few exceptions

•Slowdown in UK due to: 

Client losses in Q2 & Q3 

Average order value decreasing

Increase competition from smaller competitors

•TSW rollout commencing with Germany and France, integration progressing well with very few 

leavers ensuring business continuity.

•Further growth in number of Advertisers and Publishers.

•Uplift in transaction margin by excellent Campaign (TD Push /TD Reach) product performance - Q4 

seasonality
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Revenue & Gross Profit by Source
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• The Technology Works 
revenues are included 
in other revenues. 

• Other revenues consist 
mainly of start-up, 
license and monthly 
fees as well as 
consulting revenues

485,0 538,5

1 629,8
2 000,8

30,8 38,4

114,3

136,4

295,5

526,4

0,0

500,0

1000,0

1500,0

2000,0

2500,0

3000,0

Q4 2006 Q4 2007 Full Year 
2006

Full Year 
2007

M
SE

K

Revenue by revenue source

Transaction Revenue Other Revenue
Search Revenue

108,8 128,6

366,0

462,0

30,8
38,4

114,3

136,4

20,1

37,6

0

100

200

300

400

500

600

700

Q4 2006 Q4 2007 Full Year 
2006

Full Year 
2007

M
SE

K

Gross profit by revenue source



Geographic breakdown of revenue
Broad European revenue base 
still with growth prospects 
across all markets, UK 
slowdown. 
Following the launch of TD 
Technology Japan, 
TradeDoubler expanded its 
reach outside Europe. TD 
Technology Japan, figures are 
reported within UK segment.
Market leader in all markets 
except Germany based on 
company estimates 

159

55

20

59
46

219,9

89,4

39,5

98,8
68,2

502,7

109,7

44,5

142

73,5

0

100

200

300

400

500

600

UK France Germany Rest of Europe 
excl. the Nordic 

region

Nordic region

M
SE

K

Q4 2005 Q4 2006 Q4 2007 7



8

0

100

200

300

400

500

600

700

800

900

1 000

1 100

1 200

1 300

1 400

1 500

1 600

1 700

Growth of advertising clients and active 
publishers

Growth in number of advertising clients

0

10 000

20 000

30 000

40 000

50 000

60 000

70 000

80 000

90 000

100 000

110 000

120 000

130 000

Growth in number of active publishers

Note: Active publisher defined as publisher having generated > 1 transaction during last month



FINANCIAL SUMMARY
Full Year 2007
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Financial Summary Full Year 2007
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•Revenues for the period increased by 52,7 percent to 2 663,6 (1744,1) MSEK.

•Gross Profit for the period increased by 32,4 percent to 636,0 (480,3) MSEK.

•EBITDA for the period increased by 9,0 percent to 214,1 (196,5) MSEK.

•Operating profit (EBIT) for the period increased by 2,5 percent to 194,8 (190,1) MSEK..

•Net Profit for the period increased by 8,5 percent to 152,2 (140,4) MSEK.

•Reported earnings per share amounted to SEK 5,34 (4,93) SEK after dilution.



Key Data
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2007 2006 2007 2006

Operating margin (%) 7,5 11,9 7,3 10,9

EBITDA 73 792 62 969 214 088 196 474

EBITDA margin (%) 8,5 12,2 8,0 11,4

Equity ratio (%) 16,2 38,0 16,2 38,0

Return on equity (%) 46,1 52,0 43,7 52,0

Number of employees on closing date 550 351 550 351

Average number of employees 557 344 461 308

SEK million Q4 Full Year



Balance Sheet
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Balance Sheet (MSEK) 31-dec-07 31-dec-06

Total Fixed Assets 805,8 27,3

Total Current Assets 1 431,2 887,4

Total Assets  2 237,0 914,7

Shareholders’ Equity 361,3 349,0

Long-term Liabilities 34,3 3,6

Current Liabilities 1 841,3 562,2

Total Shareholders’ Equity and Liabilities 2 237,0 914,7

Cash Position 224,2 433,1



Cash Flow - Q4 
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Consolidated Cash Flow (MSEK) Q4 2007 Q4 2006

Cash Flows From Operating Activ ities Before Changes in 
Working Capital 59,9 63,1

Changes in Working Capital -21,1 -6,9

Cash Flow From Operating Activities  38,8 56,2

Cash Flow from Investment Activ ities -25,8 -7,5

Financing Activ ities 16,6 8,1

Cash Flow for the Period 29,5 56,8



Cash Flow - Full Year 2007
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Consolidated Cash Flow (SEK 000’s)
Full Year 

2007
Full Year 

2006
Cash Flows From Operating Activ ities Before Changes in 
Working Capital 226,2 196,6

Changes in Working Capital -85,8 32,5

Cash Flow From Operating Activities  140,4 229,2

Cash Flow from Investment Activ ities -735,5 -17,2

Financing Activ ities 383,6 8,2

Cash Flow for the Period -211,5 220,2
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Solid track record of growth

¹Excluding share-based compensation and IPO related costs
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Margin Analysis

¹Excluding share-based compensation and IPO related costs
2Includes cost for depreciation and amortisation of IMW (like for like would result in 36,8%)   

Fourth Quarter



Outlook 2008

TradeDoubler continues to aim to grow the company in
line with the underlying market growth.
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APPENDIX
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Investment Case
•Proven track record and a leading position.
•Solid gross profit growth with stable gross profit margin.
•TradeDoubler product  range encompass majority of online ad spend, opening 
up for the further expansion of the group. 

•Market growth with online adspend increasing
•Synergies in the technology platforms of td Searchware and TD Toolbox.
•Unique affiliate network with strong campaign products
•Number one affiliate network in Europe
•Number one in search marketing in the UK and plan progressing for European 
rollout
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